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THE MARKET — SPRING REPORT

A question often asked Landmark management over the past
9 months or so. as a result of all the changes occurring with the
government  stimulus, markel conditions, and negative
newscasts, 15 “how is the land market being impacted”.
Landmark Land Sales, LLC has certainly seen a reduction in
the number of sales closed, however a positive occurrence we
had not expected began showing up 3-4 months ago. Land
buyers are acknowledging caution, as is the rest of the market.
However, we are finding that with each new ad to develop new
customers, placed locally or out of state, the number of
responses received are at least equal to the number received
from ad’s that the company placed during “the boom times”. It
seems that when the potential land buyer is questioned, they
indicate the desire to find something tangible, to replace the
uncertain values of other investments, and we also hear a
longing to get “back to basics”, Potential new owners associate
land ownership with that desire. While the conversion rate of
these reply’s to sales is still not what we experienced in a better
market, we believe the constant supply of buyers interested in a
solid asset with intrinsic value, will result in improved sales
results as the year matures. The days of competing with the
stock market have long since left us, since most people with
any memory of what has occurred over the past 18 months will
recognize the value of the “good old earth™.

“OWNING A PiIEce oF NH LAND"

It was just about thirty-five years ago that my three brothers in law and 1 got together and purchased a 165 acre
woodlot in the town of Alstead, New Hampshire. The property had been recently logged and it looked a mess. The tops
of what were mature oak and maple trees covered the ground. The land was crisscrossed with trails from the skidders.
All'in all it couldn’t have looked worse if it had been the scene of a forest fire. The owner of Landmark Land Sales. was
asking $130.00 per acre. Looking back now the price seems almost too good to be true. But when vou consider a new car
was just over $3000.00 and teachers were signing contracts for $6500.00 it seems like a fair price. Our friendly banker
asked us to put 10% down and we financed the balance for 15 years. We all chipped in and bought an old International
bull dozer and went to work on weekends cutting up the tops for firewood We learned of a government program that
was actually going to pay us to create wild life habitats by clearing 2-acre parcels and planting clover for the deer and
turkeys. Summers came and went and we gradually accumulated a front-end loader. an old Wood-Mizer saw mill, a
beat-up Case 580K backhoe and a 6 wheel John Deere Gator that had been run over by a bulldozer at the Big Dig in
Boston, We built roads, cut trails and the trees grew back. Today, the scars from past logging operations have long since
disappeared and we have several thousand dollars of top quality timber. We haven’t sold a stick of wood and probably
won't. The beneficiaries of this adventure most likely will be our grandchildren. It seems that there are a couple of
different ways to manage a wood lot. The first way is to just let the trees grow which they will do with or without vour
help. The second way is to learn something about trees and to move things along by pruning and thinning and spending
some time getting to know what helps and what hinders the growth of trees. contined on page 2







